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PROFILE

· Senior Business Executive with a proven general management record in the financial services industry.

· Effective Leader with an ability to develop strong future leaders.

· Proven ability to effect change in the industry.

BUSINESS EXPERIENCE

2001- present
Through the Watchorn Advisory Group providing advice and council to the C.E.O. of a major broker dealer. 

Member of the Ontario Securities Commission Advisory Group on Reregulation of Advice.

2000 – 2001
Member of the Board of Directors of RT Capital Management until its sale to Brinson.

1998 – 2000 RBC Investments
Vice President and Director, member of the operating and executive committees.

Worked directly with the C.E.O. on merging the operations of RBC Dominion Securities Private Client Division, RBC Action Direct, Royal Trust, Royal Trust Investment Management, Royal Mutual Funds, RT Capital, Royal Bank Global Private Banking and Connor Clark.

1988 – 1998 RBC Dominion Securities (“DS”)

Vice President and Managing Director, Private Client Group. In this capacity served as a member of the 6 person Operating Committee and the 12 person Executive Committee.

Three major mergers were completed establishing Dominion Securities as the preeminent Investment house in Canada 

· 1989 Pemberton, Huston, Willoughby

· 1992 McNeil Mantha 

· 1996 Richardson Greenshields

During this period 

· The Private Client field force grew from 575 Investment Advisors to 1600.

· The branch network grew from 60 branches to 300.

· Gross Revenues in Private Client grew from $150 million to $900 million.

· DS took the lead in bringing a Life Insurance product into the investment business in Canada.

· DS introduced the wrap account to Canada.

· DS introduced non-discretionary fee based accounts and today has over a 50% market share in this business.

· DS and Royal Bank established the most successful retail broker/banker relationship in Canada.

· Over the10 year period DS developed a strong group of professional managers, many of whom have gone on to play senior roles not only in the Private Client Division but in other areas of the Bank and elsewhere in the industry.

